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Amplify Success:
The Ripple Effect of a Confident
Mindset + Enthusiastic Energy in
Building a Thriving Business
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FOUNDATIONS OF A THRIVING BUSINESS

(&,

MINDSET + ENERGY
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e MINDSET IS NOT JUST A BUZZWORD; IT'S THE ARCHITECT OF
YOUR REALITY.

 ENTHUSIASM ISN'T FLUFF; IT'S THE FUEL THAT PROPELS
e YOU FORWARD.

 TOGETHER, THEY FORM A SOLID FOUNDATION FOR NOT ONLY
A THRIVING BUSINESS BUT A FULFILLING LIFE.

* TRANSFORMING YOUR MINDSET & HARNESSING YOUR ENERGY
ARE ACTIONABLE STRATEGIES WITH PROFOUND IMPACTS.
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I'm Bobbi she/her | _’
e Speaker-Emcee
e Catalystfor Confidence & Motivation <= (’ NM
« Insightful Podcaster .. Btges %ﬁ@
e Fabbo Connector
e Diet Mt Dew Addict

e Fabbois my word

e Unwavering Champion of Your Joy & Success
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MOTIVATED
~“BE FABBO.

BobbiBrinkman.com
BeFabbo@BobbiBrinkman.com
@bobbl.brinkman




EMOTIONALLY CHARGED INDUSTRY:

THE WEDDING INDUSTRY IS UNIQUE BECAUSE IT DEALS
DIRECTLY WITH PEOPLE'S EMOTIONS AND DREAMS. UNLIKE
OTHER SECTORS, WEDDING PROFESSIONALS HELP CRAFT
EXPERIENGES THAT ARE MEANT TO BE ONCE-IN-A-LIFETIME,
MAKING THE STAKES HIGHER AND THE EMOTIONAL
INVOLVEMENT DEEPER.
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DEFINE YOUR VISION AND VALUES

ACKNOWLEDGE EMOTIONAL INVOLVEMENT IN YOUR PROPOSALS AND
POLICIES. USE THIS AS A FOUNDATION TO DEFINE A BUSINESS VISION
THAT ALIGNS WITH YOUR PASSION, AND EXPERTISE TO CONFIDENTLY

CREATE THESE ONGCE-IN-A-LIFETIME EXPERIENCES.

ACTION: REFLECT ON A RECENT EVENT THAT WAS PARTICULARLY MEANINGFUL TO
YOU AND YOUR CLIENT. HOW CAN THIS INSIGHT SHAPE YOUR BUSINESS VISION
AND VALUES?
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FOSTER ENTHUSIASTIC ENGAGEMENT

IN AN INDUSTRY DRIVEN BY GREATIVITY AND PERSONALIZATION,
MAINTAINING ENTHUSIASM IS KEY. LET YOUR PASSION FOR UNIQUE AND
PERSONALIZED EXPERIENCES BE THE SPARK THAT IGNITES YOUR CLIENT

INTERACTIONS.

ACTION: IDENTIFY ONE ASPECT OF YOUR SERVICES YOU CAN PERSONALILZE
EVEN FURTHER TO ENHANCE CLIENT EXPERIENGCE AND EXCITEMENT. LET
THEM KNOW YOU'RE EXCITED.
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BUILD AUTHENTIC CONNECTIONS

UNDERSTANDING THE HIGH EXPECTATIONS AND EMOTIONAL INVESTMENTS OF
YOUR CLIENTS IS CRUCIAL. USE THIS UNDERSTANDING TO BUILD DEEPER,
MORE EMPATHETIC CONNECTIONS.

ACTION: DEVELOP A CLIENT QUESTIONNAIRE THAT DIGS DEEPER INTO
THEIR VISION AND EXPECTATIONS, HELPING YOU TAILOR YOUR SERVICES
MORE CLOSELY TO THEIR VISION.
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EMBRACE LEADERSHIP AND INFLUENCE

THE COLLABORATIVE NATURE OF THE WEDDING INDUSTRY REQUIRES STRONG
LEADERSHIP AND COMMUNICATION SKILLS. LEAD BY EXAMPLE IN VENDOR
COLLABORATIONS, SO THEY HEAR YOU ARE A TEAM PLAYER ON THE
WEDDING DAY TEAM CREATING AN ENVIRONMENT THAT WILL EXCEED CLIENT
AND COLLEAGUES’ EXPECTATIONS.

ACTION: INITIATE A MONTHLY MEET-UP (VIRTUAL OR IN-PERSON) WITH
FELLOW VENDORS TO SHARE INSIGHTS ON UPCOMING EVENTS. VENT AND
CELEBRATE WHAT WORKING AND WHAT'S NOT.
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IMPLEMENT EFFECTIVE STRATEGIES
FOR RESILIENCE

FACING THE SEASONAL AND TREND-DRIVEN DEMANDS OF THE INDUSTRY,
RESILIENCE BECOMES YOUR GREATEST ASSET. DEVELOP STRATEGIES TO
NAVIGATE THESE PRESSURES WHILE PRESERVING YOUR WELL-BEING.

ACTION: GREATE A SEASONAL WORKFLOW PLAN THAT INCLUDES DOWNTIME
FOR RECOVERY, ENSURING YOU'RE REJUVENATED FOR PEAK SEASONS.
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CELEBRATE YOUR WINS

IN AN INDUSTRY WHERE PERFECTION IS OFTEN SOUGHT, IT'S ESSENTIAL TO
CELEBRATE EVERY WIN, BIG OR SMALL. THIS ACKNOWLEDGMENT IS VITAL
FOR MORALE AND MOTIVATION AMIDST THE HIGH-STRESS NATURE OF BEING
A WEDDING BUSINESS OWNER OR TEAM LEADER.

ACTION: START A SUCCESS JOURNAL. AFTER EACH EVENT, NOTE DOWN WHAT
WENT WELL AND ANY CLIENT OR VENDOR COMPLIMENTS RECEIVED.
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CULTIVATE ADAPTABILITY
AND INNOVATION

o EMBRACGCE CHANGE AS AN OPPORTUNITY FOR GROWTH. USE YOUR
CREATIVITY TO ADAPT AND INNOVATE, STAYING AHEAD OF INDUSTRY
TRENDS AND CLIENT EXPECTATIONS.
. CONFIDENCE IN YOUR UNIQUE VISION AND SERVIGES IS KEY WHEN
NAVIGATING THE SEASONAL AND TREND-DRIVEN NATURE OF THE
WEDDING INDUSTRY.

ACTION: PICK ONE EMERGING TREND OR CREATE ONE YOU CAN ELEVATE AND
INCORPORATE INTO YOUR OFFERINGS IN A WAY THAT ALIGNS WITH YOUR
BRAND AND VALUES.
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STRENGTHENING MINDSET AND CONFIDENCE

o INTRODUCE THE POWER OF AFFIRMATIONS AND VISUALIZATION
TECHNIQUES TO BOLSTER YOUR CONFIDENCE AND OVERCOME LIMITING
BELIEFS.
o FEEDBACK LOOP: CREATE A SYSTEM FOR CONSTRUCTIVE FEEDBACK,
BOTH FROM CLIENTS AND PEERS, TO CONTINUOUSLY IMPROVE AND
REINFORCE CONFIDENCE.

ACTION: MAKE A MINI-ACTION PLAN THAT OUTLINES SPECIFIC STEPS TO

SHIFT YOUR MINDSET. SCHEDULE WEEKLY CHECK-INS WITH YOURSELF OR

FIND AN ACCOUNTABILITY PARTNER TO ASSESS PROGRESS AND ADJUST
YOUR APPROACH AS NEEDED.
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CREATING THE RIPPLE EFFECT

. YOUR ENERGY SETS THE TONE: THE PASSION AND ENTHUSIASM YOU
BRING TO YOUR WORK NOT ONLY DEFINE YOUR BRAND BUT ALSO
ATTRACT SIMILAR ENERGY FROM CLIENTS, TEAM MEMBERS, AND

COLLEAGUES.

e LASTING IMPRESSIONS TRANSCEND FIRST ENCOUNTERS: CONSISTENTLY

DEMONSTRATING YOUR LOVE FOR YOUR WORK, COUPLED WITH YOUR
EXPERTISE, TRANSFORMS CLIENT INTERACTIONS AND TEAM DYNAMICS.
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CREATING THE RIPPLE EFFECT

INVESTMENT BEYOND THE PRICE TAG: WHEN CLIENTS AND COLLABORATORS
CAN FEEL YOUR GENUINE COMMITMENT AND SEE THE EXCELLENCE IN YOUR
SERVICE, THEY RECOGNIZE THE TRUE VALUE, MAKING PRICING A SECONDARY
CONSIDERATION.

ACTION: REFLECT ON YOUR RECENT INTERACTIONS WITH CLIENTS AND TEAM
MEMBERS. IDENTIFY MOMENTS WHERE YOUR ENERGY AND PASSION
POSITIVELY INFLUENCED THE OUTCOME. PLAN HOW YOU CAN INTENTIONALLY
INFUSE MORE OF THIS AUTHENTIC ENTHUSIASM INTO ALL ASPECTS OF YOUR
WORK TO STRENGTHEN RELATIONSHIPS AND ENHANCE VALUE PERCEPTION.
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BE THE CATALYST TO CHANGE MINDSET AND ATTITUDE

EMBODYING RESILIENCE, ADAPTABILITY, AND A POSITIVE
OUTLOOK DOESN'T JUST CREATE A STRONG FIRST IMPRESSION; IT
BUILDS A LASTING BRAND IDENTITY.

OR®
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WHEN CLIENTS, COLLEAGUES, AND YOUR TEAM SEE, HEAR, AND
FEEL YOUR PASSION FOR WHAT YOU DO—BACKED BY SOLID
EXPERTISE—THEY'RE NOT JUST BUYING A SERVICE; THEY'RE

INVESTING IN A VALUABLE AND MEMORABLE EXPERIENCE.

THIS PERSPECTIVE SHIFT MAKES QUESTIONS OF COST SECONDARY

TO THE VALUE YOU BRING, ENCOURAGING GLIENTS TO INVEST IN
YOU FOR WHO YOU ARE AND WHY YOU DO WHAT YOU DO.
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EMBRACE WHAT MAKES YOU FABBO

IN THE WORDS OF MAYA ANGELOU, 'SUCCESS IS LIKING YOURSELF, LIKING
WHAT YOU DO, AND LIKING HOW YOU DO IT".

AS YOU LEAVE HERE TODAY, REMEMBER THAT YOU ARE THE ARCHITECTS OF
YOUR SUCCESS. YOU ARE THE HEARTBEAT OF THIS INDUSTRY. YOUR
ENTHUSIASM, YOUR MINDSET, AND YOUR PASSION ARE THE TOOLS THAT
BUILD NOT JUST A THRIVING BUSINESS BUT ALSO A LIFE.

BECAUSE IF YOU'RE DOING WHAT YOU LOVE IT SHOULD BRING YOU PROFIT,
PURPOSE, AND JOY.
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Build a where your
and provide you
with the opportunity to

It's a privilege to tell
Representation Matters
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THANKS For Being FABBO & the privilege of sharing
this space with you today.

Cheering you on and wishing you all the FABBO on your

PERSONAL FULFILLMENT

journey to building a thriving wedding business and a life that
you want and deserve

Peace + Gratitude Friends, T
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FOR BUSINE;SS SUCCESS AND
PERSONAL FULFILLMENT
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